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In Ireland and the UK . . . 
The technology sector 
remained the frontrunner 
for deal activity.
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We are delighted to introduce this publication, 
produced by the Philip Lee corporate team 
in association with Experian. 

We are delighted to introduce the fourth edition of the Philip Lee M&A Insights guide. In this edition, we 
review deal activity across 2022, and consider the outlook for the year ahead.

This guide has been created in partnership with Experian, the global information services company using 
their comprehensive database of business and financial information which monitors and tracks the 
behaviour of businesses in the UK and Ireland. The insight is generated from processing over 60 million 
records a month, taken from over 600 of the latest and most up-to-date sources of UK and international 
business data. This data is trusted and used daily by over 35,000 organisations to inform their business 
decision making. The Experian database utilised for this guide holds more than 600,000 global M&A 
transactions, supported by data from more than 250 of the world’s foremost professional advisory firms.

M&A activity in Ireland in 2022 was once again very strong, building on record levels witnessed in 2021. 
The technology sector remained the frontrunner for deal activity. Bidder companies from the UK and 
the USA were most active in terms of deal making with Irish businesses. Outbound activity remained 
very strong and well above average over the previous ten years. The pivotal role of private equity in the 
Irish transactional market was once again evident in driving deal activity to record levels. Transactions 
in the energy sector (and in particular wind and solar) experienced record levels witnessed in a decade, 
reflective of the global push to decarbonise society.

Despite the geopolitical and economic challenges impacting the UK during 2022, M&A activity remained 
relatively strong, partially underpinned by very strong PE activity which hit record levels since Experian 
began tracking such data. Deals in the technology sector continue to be prominent in both domestic and 
inward M&A and companies in the US and Sweden displayed the greatest interest in respect of inward 
M&A, with UK acquirers and investors being most active in the US and Irish markets. 

We hope you enjoy the guide.
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Deal Analysis - Ireland 
• The continued rise of Irish M&A deal activity - The M&A 

market in Ireland went from strength to strength in 
2022, despite the challenging conditions facing deal 
makers. In fact, last year was the busiest for deals on 
Experian record, with 758 transactions involving an 
Irish company announced - this was up by around 13% 
on the 669 deals we recorded in 2021, itself a record-
breaking year for M&A in Ireland. (Fig. 1).

• Drop in overall deal values  - The total value of Irish 
deals fell back slightly in 2022, reaching €72bn (from 
€96bn in 2021). This can be attributed to a decline in 
the number of ‘mega’, €1bn-plus transactions, which 
were down from 17 in 2021 to nine in 2022. There was 
also a small decline in the number of large deals (worth 
€100m to €1bn). The graphic below at Fig. 2 tracks deal 
values since 2013 with a sector overlay.

• Private equity playing a key role -  Private equity (PE) 
firms in the Irish market continue to drive deal making 
in Ireland. In 2022,  there were 189 deals funded by PE, 
up from 142 the previous year. The data suggests that 
the number of PE-backed transactions in Ireland has 
more than doubled over the five years since 2017. In 
addition, we can see that the value of PE-funded deals 
in Ireland increased from c. €12bn in 2021 to €19bn in 
2022, as well as the rising volume trend. (Fig. 3).

• Small and mid-market deals rocket - The Irish market 
witnessed a surge in the smaller and mid-market deals 
market, which saw volume double year on year, driven 
by a significant increase in early-stage private equity 
funding deals. In total, there were 189 deals funded by 
PE in 2022, up from 142 the previous year. (Fig. 4).

The pivotal role of 
private equity in the Irish 
transactional market 
was once again evident 
in driving deal activity to 
record levels.

“

Eoghan Doyle, Partner
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Fig. 1 All Irish deals over time - by volume

Fig. 2 All Irish deals over time (by value) with sector overlay
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Fig. 3 Volume and value of private equity-funded deals in Ireland

Fig. 4 Small Irish deals over time
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Fig. 5 All Irish deals over time (volume and value figures)
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• Record levels of cross-border deal flow  - 
Deal activity in Ireland continues to have 
a prominent international component. 
Of the €72bn in overall Irish deal value in 
2022, around 45% is made up of inward 
investment. It is clear to see that Irish 
businesses are proving increasingly 
attractive to overseas investors, where 
inward activity was particularly strong last 
year, with 211 deals at a recorded value of 
€32bn – up from 190 deals worth €14.8bn in 
2021, and again, representing a record year 
in Ireland for inward investment. (Fig. 5).

• Sector strength  - with 43 deals worth 
€28.7bn in 2022, the professional, scientific 
and technical activities sector was the 
leading sector for inward M&A in 2022. 
Activity here was up by 72% on a year by 
year basis. Drilling down in the professional, 
scientific and technical sector, there was 
good activity in the veterinary area - 
reflecting increasing consolidation across 
Europe in recent years - engineering, 
biotechnology and testing & analysis. 
Elsewhere, there were consistently high 
levels of inward M&A targeting Irish firms 
in the Technology, Manufacturing and 
Financial Services sectors. (Figs. 6 and 7).

2013 2014 2015 2016 2017 2018 2019 2020 2021 2022

Domestic

Inward Investment

Outbound
Investment

Grand Total 758
€72,069M

127
€18,662M

211
€32,311M

420
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100
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99
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64
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56
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196
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Financial management
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Fig. 7 Professional, scientitic and technical breakdown 2022
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• Energy sector deals at record levels – 
2022 was the busiest year on record for 
energy deals in the last decade, with 31 
transactions - up by 23% year on year. We 
can see some of the active bidders in the 
graph below, where wind and solar were 
yet again the busiest for deal making. (Figs. 
8, 9 and 10).

• Bidder countries - Companies based in 
the United Kingdom were the most active 
bidders in Ireland in 2022. UK businesses 

made 91 acquisitions in Ireland, up from 
71 in 2021,  particularly targeting the 
professional, scientific and technical 
and financial sectors. US bidders were 
next most active, with 48 announced 
transactions and activity mainly split 
between manufacturing, technology and 
financial services. Swedish businesses saw 
deals in Ireland jump from four to ten deals 
in 2022 and Swiss companies from three to 
nine. (Fig. 11).

Fig. 8 Irish energy deals over times

Bidder Country (Bidder) Count of Records

Greencoat Renewables Plc Ireland 4

GESF Holdco Ltd Ireland 2

Kibo Energy Plc Ireland 2

Bagnall Energy Ltd United Kingdom 1

Bord Na Mona Plc Ireland 1

Diamond Generating Europe Ltd United Kingdom 1

DM Topco Ltd United Kingdom 1

Finnaun Holdings Ltd Ireland 1

GLIL Infrastructure LLP United Kingdom 1

Grange Backup Power Holdco Ltd Ireland 1

Invis Energy Ireland 1

Maxol Energy Ltd Ireland 1

Mitsui & Co Ltd Japan 1

Orsted A/S Denmark 1

Private Group Led By Europe III Soparfi Sarl Germany 1

RWE AG Germany 1

VPI Holding Ltd United Kingdom 1

Fig. 9 Bidders in Irish energy deals, 2022
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Fig. 11 Bidder countries with sector overlay, 2022

Supply

Gas

Waste to Energy

SolarWind

Wind
Solar
Waste to Energy
Gas
Supply
Energy Storage
Energy Trading

Fig. 10 Energy subsector 2022



0409
M

&
A 

In
si

gh
ts

 –
 a

 c
ro

ss
-b

or
de

r 
de

al
 in

si
gh

t g
ui

de
 b

y 
Ph

ili
p 

Le
e

Issue Four: March 2023

Fig.12 Top inbound deals 2022

• Notable inward transactions - Among notable inbound deals in 2022 was US biotechnology 
business Amgen’s acquisition of Dublin-headquartered Horizon Therapeutics, who make 
drugs for the treatment of rare and rheumatic diseases. At around $28bn, this was one of 
Ireland’s biggest ever transactions. In addition, deals in the Tech, and Energy sectors made 
up the bulk of the top 10 in deal value terms for 2022. (Fig. 12).

RANK Bidder Country (Bidder) Target Deal Type ONS Industry 1 (Target) Consideration (€)

1 Amgen Inc United States Horizon Therapeutics Plc Acquisition Professional, scientific and
technical €26,119M

2 Social Capital Suvretta
Holdings Corp III United States ProKidney LP Reverse Takeover Professional, scientific and

technical €2,191M

3 Private Group Led by
Partners Group AG Switzerland Version 1 Holdings Ltd Secondary

Buy-Out
Information and
communication €751M

4 JP Morgan Chase & Co United States Global Shares Plc Acquisition Information and
communication €632M

5 Mitsui & Co Ltd Japan Mainstream Renewable
Power Ltd Minority Stake Electricity and gas supply €542M

6 Plutus Bidco Ltd United Kingdom Ekco Cloud Holdings DAC Investor Buy-Out Information and
communication €298M

7 Arcadis NV Netherlands DPS Engineering
Holdings Ltd Acquisition Professional, scientific and

technical €229M

8 ABC Fitness Solutions LLC United States Zappy Ltd Acquisition Information and
communication €204M

9 Publicis Groupe SA France Profitero Ltd Acquisition Information and
communication €181M

10 Aedifica UK Ltd United Kingdom Portfolio of Four Care
Properties Acquisition Human health and social

work €154M
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• Outbound activity holds firm 
 – Outbound investment fell year on 

year (to 114 deals / €18.1bn from 149 
/ €32.1bn) but still remains high in a 
historic context, sitting comfortably 
above the ten year average.  Sector-
wise, tech-capability remains a major 
driver for acquisition, and tech is still 
the leading sector for outbound M&A 
in 2022, with 35 deals at a recorded 
value of €5.7bn. Manufacturing, with 
30 transactions and professional, 
scientific and technical, on 19, were 
Ireland’s next busiest sectors. (Fig. 13).

 – Irish companies made acquisitions in 
24 different countries in 2022, with 
businesses in the UK – 51 deals, up from 
49 the previous year – the most likely 
targets for investment. US companies 

were the next most common targets, 
although deals here were down to 23 
in 2022, a decline of 44% year on year. 
(Fig. 14).

 – Notable outbound transactions - Key 
outbound deals in 2022 included SMBC 
Aviation Capital’s €6bn acquisition 
of Goshawk (the Dublin-based global 
aircraft lessor), Kaseya’s (IT and security 
management) €5.4bn takeover of US 
rival Datto, along with Greencoat’s 
50% acquisition of Borkum Riffgrund 
I offshore wind farm (Germany). (Fig. 
15).

Fig.13 Outbound industry deals over time
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Fig.14 Outbound target countries by deal volume
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Fig.15 Top outbound deals 2022

RANK Bidder Target Country (Target) Deal Type ONS Industry 1 (Target) Consideration (€)

1 SMBC Aviation Capital Ltd Goshawk Aviation Ltd Cayman Islands Acquisition Administrative and support
services €6,172M

2 Kaseya Ltd Datto Holding Corp United States Acquisition Information and
communication €5,379M

3 CRH Plc Barrette Outdoor Living
Inc United States Acquisition Manufacturing €1,704M

4 Pentair Plc Manitowoc Ice United States Acquisition Manufacturing €1,352M

5 Medtronic Plc Affera Inc United States Acquisition Manufacturing €832M

6 Allegion Plc Stanley Access
Technologies LLC United States Acquisition Manufacturing €788M

7 Kingspan Group Plc Ondura SAS France Acquisition Construction €518M

8 Eaton Corporation Plc Royal Power Solutions United States Acquisition Manufacturing €499M

9 Greencoat Renewables Plc Borkum Riffgrund 1
Offshore Wind Farm Germany Acquisition Electricity and gas supply €332M

10 US Direct E-Commerce
Holdings Scalefast Inc United States Acquisition Information and

communication €290M
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“Whilst the value of 
M&A was down, private 
equity remained robust 
and has continued 
its almost unfettered 
year-on-year growth 
for almost 10 years.

Andrew Tzialli, Partner

UK Overview
• Fall in UK M&A deal activity - Annual M&A volume in 

the UK fell slightly in 2022, with 7,087 transactions 
announced over the year – down from 7,210 in 2021. 
This represents a fairly robust performance given the 
set of challenges facing UK companies - Ukraine, the 
cost-of-living crisis, political instability, the delayed 
impact of Brexit, rising interest rates, energy concerns 
and waves of industrial action – that are unprecedented 
in recent years. (Fig. 16).

• Drop in overall deal value - The total recorded value 
of UK M&A, at £233bn, was down by a sizeable 29% 
year on year. As with Ireland, this is in part due to a 
slowdown in activity at the higher end of the market 
and in the UK, there were 24 fewer deals worth £1bn 
and above announced in 2022 (45 ‘mega’ deals, down 
from 69 in 2021). Of the 45 mega-deals, 29 were cross-
border (25 inward and five outbound) and 16 domestic. 
(Fig. 17).

• Private equity playing a key role - Whilst the value of 
M&A was down, private equity remained robust and 
has continued its almost unfettered year-on-year 
growth for almost 10 years (see Fig. 18 showing the 
growth from 730 PE funded deals in 2013 to 1,771 in 
2022). In 2022 there was a private equity aspect in the 
funding of 1,771 UK deals in 2022 – up from 1,727 in 
2021. Again, as in Ireland, this was the largest number 
of PE-backed deals on Experian record. At £85.5bn, 
private equity transactions accounted for 37% of the 
total value of all UK M&A deals in 2022, showing its 
strength in the market. (Fig. 19).

• Notable active PE fund - Bridgepoint Capital were the 
most active PE fund in the UK market with £5.5bn of 
deals closed (Fig. 20).

• Active VC funds - Whilst valuations for VC backed 
companies may have been squeezed in 2022, there 
were still a number of very active funds, with Octopus 
Ventures and the Business Growth Fund closing 34 and 
33 deals respectively. (Fig. 21).
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Fig. 16 All UK deals over time (volume)

Fig. 17 All UK deals over time (value)
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Fig. 18 PE-backed deals 2013-2022 with deal type overlay
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Fig. 19 UK deals funded by private equity



Investor Value (GBP in 000s) No. of deals

Bridgepoint Capital £5,591,487 5

Clearlake Capital Group £5,085,592 2

Reservoir Capital Group £4,938,034 1

Kohlberg Kravis Roberts & Co £4,938,034 1

Brookfield Infrastructure Partners £4,077,000 1

Veritas Capital Fund £2,955,951 2

Epiris £1,596,730 4

Astorg Partners £1,596,730 2

Partners Group £1,498,947 3

Battery Ventures £1,484,529 3
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Fig. 20 Top investment firms 2022 - buy-outs 

Investor No. of deals Value (GBP in 000s)

Octopus Ventures 34 £405,355

Business Growth Fund 33 £145,098

Scottish Enterprise 22 £57,300

Maven Capital Partners 21 £42,007

Techstart Ventures 19 £43,460

Foresight Group 18 £38,050

Fuel Ventures 16 £70,475

IQ Capital Partners 16 £255,144

Seedcamp 16 £136,261

Speedinvest 16 £119,317

Fig. 21 Top investment firms 2022 - venture capital
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Inbound M&A 

Fig. 22 Bidder Countries with sector overlay, 2022 

• The significance of cross-border M&A 
- Cross-border deal making played an 
ever more prominent role in the UK’s 
M&A landscape, with inward investment 
reaching 727 transactions in 2022 - 
maintaining the increased level of 
transactions Experian recorded in 2021. 
Meanwhile the value of inward deals 
soared by 41% year on year, to reach 
almost £100bn in 2022. Notwithstanding 
the unsettled UK economic conditions, 
UK companies appear to be maintaining 
significant international appeal. 

• Sector strength - In sector terms, the UK 
technology sector – and specifically the 
software development space - is still its 
leading source of inward M&A, with 211 
deals with a recorded value of £20.6bn 
in 2022. In 2021, where deals in the tech 
segment increased rapidly, there were 
218 deals worth around £14bn. There was 
also strong growth in inward deal activity 
targeting UK companies operating in the 
professional, scientific and technical, 
administrative and support services, real 
estate and energy segments. 

• Bidder countries - Companies based in the 
USA were by far and away the most active 
investors in UK businesses, with 236 deals 

in 2022 worth around £47bn – of these, 94 
were in tech. As we have seen in recent 
times, Swedish firms continue to be the 
next most prolific acquirors, with 61 deals 
(up from 47 in 2021 and with manufacturing 
deals most common), followed by France 
(55 deals, up from 41 in 2021). Irish 
acquirers were involved in inbound UK 50 
deals  in 2022. (See Fig. 22).

• UK targets - Companies based in London, 
South-East England and the Midlands were 
the most common targets for inward M&A 
– deals here were worth more in volume 
and value terms than the rest of the UK 
regions combined.  

• Notable inward transactions - The reduction 
in a number of company valuations has 
provided opportunities for certain overseas 
purchasers. Among several big deals 
targeting UK Plcs, 2022 saw the £5.1bn 
acquisition of Micro Focus, a specialist 
in legacy development and deployment 
software, by Canadian group Open Text and 
French conglomerate Schneider Electric’s 
£4bn deal to buy-out minority shareholders 
in Aveva, an engineering software business 
based in Cambridge. (See Fig. 23).
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RANK Bidder Country (Bidder) Target Deal Type Sector Consideration (GB£)

1
Elliott Investment Management
and Brookfield Business
Partners

United States Nielsen Holdings Plc Investor
Buy-Out

Professional, scientific
and technical 12,212M

2
Private Group led by Macquarie
Asset Management and British
Columbia Investment Manage..

Australia
UK Gas Transmission and
Metering Business of
National Grid Plc

Investor
Buy-Out

Electricity and gas
supply 5,760M

3 Private Group Led by Temasek Singapore Element Materials
Technology Group Ltd

Secondary
Buy-Out Manufacturing 5,191M

4 Open Text UK Holding Ltd Canada Micro Focus International
Plc Acquisition Information and

communication 5,100M

5 Cretaceous Bidco Ltd United States ContourGlobal Plc Investor
Buy-Out

Electricity and gas
supply 4,938M

6
Private Group led by Todd
Boehly, Clearlake Capital, Mark
Walter and Hansjoerg Wyss

United States Fordstam Ltd Investor
Buy-Out

Arts, entertainment and
recreation 4,250M

7 Ascot Acquisition Holdings Ltd France AVEVA Group Plc Acquisition Information and
communication 4,213M

8 Hestia Bidco Ltd Canada Homeserve Plc Investor
Buy-Out

Administrative and
support services 4,077M

9 Chart Industries Inc United States Howden Group Ltd Acquisition Manufacturing 3,842M

10 Emirates Telecommunications
Group Company PJSC

United Arab
Emirates Vodafone Group Plc Minority Stake Information and

communication 3,604M

Fig 23. UK top inbound deals 2022 
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Fig. 24 Acquisitive UK companies

Outbound M&A 

• Increase in UK outbound investment - UK 
company outbound investment volume 
reached record levels last year, with 654 
transactions announced in 2022 – up from 
595 in 2021. As we noted at Q2 2022, the 
professional, scientific and technical sector 
was the leading industry for UK outbound 
investment in 2022, accounting for 30% of 
all transactions; these were driven by deals 
within the veterinary segment, where IVC 
Evidensia, a Bristol-based veterinary care 
provider backed by Swedish private equity 
house EQT, acquired more than 100 smaller 
practices across Europe throughout the 
year. (Fig. 24).

• Notable outward transactions - Most deals 
in the sector were around the small to 
mid-market value range, but three large 
transactions in the life sciences sector 
– GlaxoSmithKline’s acquisition of US 
biotechnology companies Affinivax for 
£2.6bn and Sierra Oncology for £1.5bn, 

along with AstraZeneca’s £800m deal to 
acquire TeneoTwo – pushed value up to 
£6.2bn, up from £2.1bn in 2021. (Fig. 25).

• There was also strong year on year growth 
in the value of deals in the wholesale and 
retail sector, with figures here boosted 
by automotive group Inchcape’s £1.3bn 
acquisition of Derco, a Chilean automotive 
distributor with operations throughout 
Latin America. This was one of only seven 
deals undertaken by UK businesses in 
South America in 2022, with the US still by 
some way the leading target at 135 deals 
worth a total of £14.2bn in 2022. Elsewhere, 
UK > France investment was up by 35% in 
volume year on year.  (Fig. 25).

• Top target countries - The US, followed by 
Ireland, continue to be the most significant 
jurisdictions of interest for outward 
investment by UK companies. (Fig. 26).

Bidder ONS Industry 1 (Bidder)
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Independent Vetcare Ltd Professional, scientific and
technical

PIB Group Ltd Financial and insurance
activities

Bunzl Plc Manufacturing

Aston Lark Group Ltd Financial and insurance
activities

Frasers Group Plc Wholesale and retail trade

Howden Group Holdings
Ltd

Financial and insurance
activities

Keywords Studios Plc Information and
communication

VetPartners Ltd Professional, scientific and
technical

Aedifica UK Ltd Financial and insurance
activities

CentralNic Group Plc Information and
communication
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RANK Bidder Target Country (Target) Deal Type Sector Consideration

1 BP Plc Archaea Energy Inc United States Acquisition Mining and Quarrying 3,625M

2 GSK Plc Affinivax Inc United States Acquisition Professional, scientific and
technical 2,618M

3 Shell Plc Nature Energy Biogas
A/S Denmark Acquisition Electricity and gas supply 1,662M

4 GlaxoSmithKline Plc Sierra Oncology Inc United States Acquisition Professional, scientific and
technical 1,457M

5 Inchcape Plc Derco SA Chile Acquisition Wholesale and retail 1,300M

6 AstraZeneca Plc TeneoTwo Inc United States Acquisition Professional, scientific and
technical 803M

7 VH Global Sustainable
Energy Opportunities Plc

Mascarenhas Hydro
Electric Facility Brazil Acquisition Electricity and gas supply 635M

8 QinetiQ Group Plc Avantus Federal LLC United States Acquisition Information and
communication 488M

9 Sensata Technologies
Holding Plc

Dynapower Company
LLC United States Acquisition Manufacturing 458M

10 Wren House Infrastructure
Management Ltd

Phoenix Tower
International LLC United States Minority Stake Information and

communication 440M

Fig. 25 UK top outbound deals 2022
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Outlook
• Ireland - 2022 proved to be a stronger year for 

deal activity in Ireland than many would have 
anticipated. Heading into 2023, there was similar 
concerns across the market as issues such as the 
cost of capital, the real impact of Brexit being felt 
in the UK and Ireland, mass lay-offs in the tech 
sector, and generally a cooling in valuations.

Since the start of the year, we have experienced a 
healthy appetite for deal activity, domestically and 
from overseas investors and bidders, and there 
would appear to be more confidence in the market 
for yet again, another strong year for M&A activity 
in Ireland in 2023. 

• UK - Deal volumes in the UK struggled to build on 
the buoyant figures during 2020 and 2021. Many 
live deals during 2022 suffered from downward 
valuation pressures that led to numerous 
collapsed transactions. Political instability, rising 
interest rates and the true impact of Brexit on the 
UK economy (in no small party due to a failure on 
the promise of UK companies being able to “do 
even more business” with the EU) beginning to be 
experienced.   

That said, a major drop in overall transaction 
volumes did not materialise, with international 
businesses still showing significant appetite for 
acquisitions of UK companies. From what we have 
seen thus far, some of the nervousness felt in 2022 
appears to be dissipating, with Q1 2023 seeing 
significant activity versus  the same period last 
year. That provides some much needed positivity 
for a strong year ahead. 
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Philip Lee has a leading corporate transactions practice, advising clients ranging from high 
potential early-stage ventures to market leading global multinationals. With ten partners 
specialising in M&A, our team has extensive experience across the broadest scope of corporate 
transactions and investments (equity and debt). We are routinely engaged by leading Irish, 
UK and multinational companies across all major industry sectors as well as state entities to 
advise them on the most complex, important and often novel matters.

In addition to our transactional expertise, we pride ourselves on having a team of market-
leading deep domain experts who have direct experience of both working in industry, including 
in senior leadership positions, and as legal advisors. All leading publications rank the firm 
across multiple disciplines, highlighting how our transaction teams can combine an accessible 
and collegiate approach with a breadth of technical expertise. 

We have a particular reputation for our international focus with offices in London and San 
Francisco. We are the sole Irish member firm of Multilaw (the fourth largest legal network in 
the world). This network provides our lawyers with a level of access to the latest international 
developments in corporate structuring and transactional matters which is unrivalled in Ireland. 
Our clients rely on us to harness these deeply developed international connections to assist 
their business requirements.

Clients seek our advice across the following legal areas:

• Mergers and acquisitions
• Corporate restructuring
• Foreign direct investment
• Joint ventures
• Private equity and venture capital
• Corporate finance (both debt and equity)
• Corporate migrations and demergers
• Cross border mergers

 
In October 2021, Philip Lee was named ‘Corporate Law Firm of the Year’ at the Irish Law 
Awards.

Philip Lee LLP
Dublin
Connaught House
One Burlington Road
Dublin 4, D04 C5Y6

London
Floor 30
The Leadenhall Building
London, EC3V 4AB

 www.philiplee.ie |  T: + 353 1 237 3700 
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We are a collection of 
specialists
Get to know us better . . . 
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Corporate/M&A
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Corporate/M&A
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Partner
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George Kennedy
Partner
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Consultant
Corporate/M&A
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Partner
Corporate/M&A
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Regulatory
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Corporate/Media
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Commercial
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About Experian

Experian is the world’s leading global information services company. During life’s big moments – 
from buying a home or a car, to sending a child to college, to growing a business by connecting with 
new customers – we empower consumers and our clients to manage their data with confidence. 
We help individuals to take financial control and access financial services, businesses to make 
smarter decisions and thrive, lenders to lend more responsibly, and organisations to prevent 
identity fraud and crime.

We have 21,700 people operating across 30 countries and every day we’re investing in new 
technologies, talented people, and innovation to help all our clients maximise every opportunity. 
With corporate headquarters in Dublin, Ireland, we are listed on the London Stock Exchange 
(EXN) and are a constituent of the FTSE 100 Index.

Learn more at www.experianplc.com or visit our global content hub at our global news blog for 
the latest news and insights from the Group.

About MarketIQ

Experian MarketIQ is the essential business market platform for any organisation or professional 
involved in mergers and acquisitions (M&A), or requiring direct access to comprehensive and 
high quality business and financial data. Experian MarketIQ reveals new layers of market insight 
by combining the Corpfin global M&A database with comprehensive Companies House data and 
our market leading business, financial and risk databases – all on a single platform. It features:

o M&A database with the Experian business, financial and risk database
o UK and international deals database
o Insight into a business’s financial stability and payment profile
o Sophisticated search and analysis functions
o Upload lists of companies into the system for further analysis
o Clear view at a market, company or individual level

To find out more about how MarketIQ can help you contact us at e:business.uk@experian.com
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